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REAL ESTATE

Ask any local to describe Green-
wich’s Conyers Farm, and you’ll
likely be treated to descriptive
terms like bucolic, serene, wide
open, God’s country, horse country
and luxurious. The private, gated
community that spans more than
1,460 acres through backcountry
Greenwich has also earned nick-
names like “Billionaires’ Way,” and
it is true that its residents — many
of whom have been celebrities in
the world of business or the fine
arts — are fortunate and appreci-
ate the private, get-away-from-it-
all vibe. The land here is tranquil,
and the estates are iconic.

The story of Conyers Farm be-
gan at the turn of the century when
steel mogul Edmund C. Converse
acquired a sequence of farms,
combined the land, and founded a
farm and orchard of his own. It
became an important source of
sustenance for Greenwich of that
era. 

It was in the 1980s when a devel-
oper purchased the Connecticut
parcel — which had largely been
undeveloped following the Great
Depression and Converse’s death
in the late ’30s — and it became the
exclusive gated community it’s
known as today. 

The New York Times covered its
sale and development in June 1983,
noting that it would be governed
by strict zoning restrictions in
order to preserve its rural, natural
beauty. It was a smart and for-
ward-thinking strategy for that
aesthetic has been preserved. Back
then, subdivided parcels could be
purchased for as little as $200,000,
with larger 10-acre lakefront sites
ranging from $500,000 to
$750,000.

Life on “the Farm”
Though the price tags have

changed, as Conyers Farm became
increasingly coveted, the grandeur
of the land and homes there re-
mains exceptional. There are at
least nine properties for sale in the
community today, ranging in list
price from $4.75 million to $65
million.

“When backcountry sales
picked up in 2012, Conyers Farm

had the predominant number of
sales,” according to Francine Ehr-
lich of Sotheby’s International
Realty in Greenwich. Ehrlich is the
listing agent for the 30.97-acre
estate located at 200 Guards Road.
The main residence was designed
by architect Alan Wanzenberg and
built in 2004. Today, it’s listed for
$18.795 million.

“The zoning in Conyers Farm is
a minimum of 10 acres,” Ehrlich
said. “Thus, one immediately feels
the graciousness upon entering the
gates. It is a community that af-
fords privacy, but also has wonder-
ful holiday events for the family.
Horses are grazing; people are
walking the extensive drives, en-
joying the variety of landscaped

properties.
On Converse Lake, residents

also enjoy kayaking, canoeing and
even fishing.

“For people who want the very
best in elegant, expansive, and
private country living, less than
one hour from New York City,
Conyers Farm will continue to
draw those lucky enough to be able
to access all that it affords,” she
said.

Robin Kencel, partner in The
Stevens Kencel Group at Douglas
Elliman Real Estate’s Greenwich
office, was recently showing prop-
erties in Conyers Farm to a pro-
spective buyer from New York
City. Kencel recalled how the buyer
perfectly described the communi-
ty: “I have always loved Conyers
Farm. To me, it is the quintessen-
tial country setting.”

“I believe her response is shared
by many, and how could it not,”
Kencel said. “The fields with hors-
es grazing, the privacy and ex-
panse of having homes on 10-plus
acres — a requirement in Conyers
Farm — evokes a peacefulness that

is unique.”
The Stevens Kencel Group has

two Conyers Farm properties
listed, both stunning and special.
The first is the more than 14,000-
square-foot manor at 88 Conyers
Farm Drive. The stone manor with
an iconic slate roof resides on more
than 12 acres. It was one of the first
Conyers Farms estates to be built
in the late ’80s. Its timeless gran-
deur still resonates, each of its 17
rooms a work of art, with custom
millwork, moldings and ceiling
finishes that wow. There’s even an
underground garage that’s more of
a collector’s showroom for prized
automobiles than mere storage
space for them. The property is
listed for $12.9 million.

The Stevens Kencel Group also
has the listing of the brick manor
known as Hurlingham, which sits
on 13 lush acres. Its classic Geor-
gian colonial style is perfectly at
home here, the chimneys for its six
fireplaces symmetrically placed
and pointed skyward. The land
around the residence has been
beautifully landscaped and ap-
pended with some special features
of its own: four terraces, a pool
with a cabana, manicured gardens,
a greenhouse and even an ice rink.
The property is listed for $8.495
million.

David Ogilvy & Associates is
managing the listings of two
Conyers Farm properties, as well.
Described as a “handsome, south-
facing Georgian,” the residence at
74 Upper Cross Road is found at
the end of a long, winding drive
that spills out into a lovely court-
yard laid out before its elegant
entryway. The seven-bedroom
home is nestled on more than 16
private acres, also the setting for a
heated pool and spa with a water-
fall, a garage apartment and a log
cabin style guesthouse. It’s listed
for $8.95 million.

David Ogilvy is also the listing
broker for what some have called
“the grand jewel” of Conyers Farm
— the original 80-acre Conyers
Farm estate at 25 Lower Cross
Road, listed for $65 million. Built
in 1904, the seven-bedroom main
residence was recreated in 1982 by
the architectural team of Alan
Wanzenberg and Alex Antonelli.

LUXURY LIVING

Conyers Farm blends country charm, luxury
By Gretchen A. Peck

Photos by David Ogilvy & Associates 

Above: Architect Robert Lamb Hart designed Hurlingham, the iconic Georgian colonial estate that
resides on nearly 14 private acres in Conyers Farm. It is listed for $8.495 million. Below: The 80-acre
estate at 25 Lower Cross Road was originally built in 1904, but was recreated in 1983 by famed architects
Alan Wanzenberg and Alex Antonelli. One of the many reminders of its rich history, the remains of an
open-air barn still stands. It is listed for $65 million.

AGENT PROFILE Karen Meisel

Karen Meisel began her career in real
estate in the late ’80s, working in the
fast-paced Manhattan market and

helping both local and international in-
vestors procure properties there.

When Meisel began to raise a family, she
moved from the city, first relocating to Rye,
N.Y., before settling finally in Greenwich.
Licensed in both New York and Connecti-
cut, Meisel’s real estate career immediately
took off, as some of her Manhattan clients
followed her and others referred their
friends. Today, Meisel is an agent with Cold-
well Banker Residential Brokerage in
Greenwich, and referrals continue to fuel
her success. She’s attained Diamond Club
status, placing her in the top echelon of the
brokerage’s highest producing agents, both
nationally and internationally.

“I take very good care of my clients and
past clients. They are so valuable to me. My
strong suit has been my referral business,”
Meisel said. She believes in a client-agent
relationship that’s based on professionalism
and confidentiality.

Meisel, who immigrated to the U.S. from
Germany and became a citizen, enjoys
working with the diverse and multicultural
real estate clientele that Greenwich attracts.
She’s worked with clients who have moved
about locally, and those from as far away as
Europe and Asia. 

While other agents may be daunted by the
Internet’s influence on the business of real
estate, Meisel embraces it. 

“Technology has made a huge difference,”
she said. “Five or more years ago, agents had
a better grip on the inventory. Clients relied
almost entirely on agents to introduce them
to properties. Today, they are able to dis-

cover homes that may interest them and
work for them through online searches. I
like that. It involves them in the entire pro-
cess, and they are better informed.”

Meisel is cognizant that buying or selling
a home is a very personal and sometimes
stressful endeavor. She strives to make it a
pleasurable experience, instead.

“I always listen very carefully to my cli-
ents, and remain open to their needs,” she
said. “I also approach the process factually
and calmly.”

A consummate professional

Business: Coldwell Banker Residential Bro-
kerage

Lives: Greenwich

Works: Greenwich 

Expertise: Bilingual (English and German),
with relocation gravitas for both domestic
and international clients

Contact: (203) 622-1100 office, ext. 419
office; (203) 921-9231 cell; karen.
meisel@cbmoves.com

J ill Marshall spent her formative years in
Westport. She graduated from Boston
University, where she studied elementa-

ry education and liberal arts. Post-college,
she moved to New York City to pursue a
career in sales and marketing within the
fashion industry. After working in the high-
end luxury market for 25 years, she decided
to forge a new career path that seemed “a
natural fit.” Her combined entrepreneurial
spirit, love of architecture and affinity for
working with people led her to real estate.

“I spent a lot of time learning my in-
ventory,” she recalled. “I attended every
possible open house. I networked with
other agents and sought out new custom-
ers. I went to seminars, and learned the
language of the business. I still do all of
these things, and am determined to study
and learn new things. I’ve even worked
with developers, so I’d have that perspec-
tive, as well.”

Today, Marshall is an agent with Real
Living Five Corners Connecticut’s Green-
wich office, as well as with Charles Ruten-
berg Realty in New York City. She is li-
censed throughout Connecticut, but focus-
es her business on the Greenwich luxury
market and Manhattan properties. She is
certified by Brookfield Global Relocation
Services, acting as a relocation specialist for
Greenwich.

Marshall thrives on the research and
“detective work” inherent in real estate. For
her buying clients, she relentlessly searches
until she finds the perfect fit — in a home
and amenities, in neighborhood and life-

style. For her selling clients, she leverages
marketing strategies to ensure the greatest
exposure to targeted audiences of qualified
buyers, including through social-media
channels.

Marshall gives back to the community
through volunteerism and charitable work.
She’s a fitness enthusiast, with a passion for
art, architecture, and travel.

Certified relocation specialist

Business: Real Living Five Corners Connecti-
cut; and Charles Rutenberg Realty, Inc., New
York City

Lives: Westport

Works: Greenwich and New York City 

Expertise: Astute knowledge of local in-
ventory, and certified by Brookfield Global
Relocation Services as a relocation specialist

Contact: (917) 723-4423 cell; jill.
marshall@fivecornersproperties.com

AGENT PROFILE Jill Marshall

If you wish be considered for a Hot Property, 
Agent Profile or to submit a press release, please go to 
www.cthousehunter.com/pr/ to be considered.
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25 Lower Cross Road $65 million

110 Clapboard Ridge $35 million

124 Old Mill Road $25.75 million

11 Mayfair Lane $22 million

44 Mayo Avenue $22 million

160 John Street $21.5 million

Source: MLS
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